
As 2006 comes to an end, the state of the economy continues to show 
an upward trend. It is no secret that, as in the past, Gebroe-Hammer took 
maximum advantage of a burgeoning multi-family investment market, low 
interest rates and our unique ability to list and offer quality investment 
products. As a result, we continued to provide unique growth opportunities for 
our clients, and logged sales that shattered all of our previous records. 

Mel Gebroe, founder and CEO of Gebroe-Hammer Associates 
reported in our annual November meeting that the company's sales 
through November 2006, were over 25% ahead of the numbers recorded 
for the entire 12 months of the previous year. Mr. Gebroe pointed out that 
Gebroe-Hammer Associates has consistently produced year-by-year 
increases in sales and units sold for 31 consecutive years, despite economic 
trends, social changes, or the vagaries of market conditions.

G-H Managing Director, Ken Uranowitz, stated: “Ever since our 
founding in 1975, we always outpaced the prior year's numbers in sales volume 
and units sold, even during the bumpy times in the late 80's and early 1990's.  
As we entered the 21st Century, interest rates began to plummet, the stock 
market was stumbling, and demand for real estate was surging.” The result, he 
noted, were sales that went off the charts in 2004 and 2005, the latter 
recording almost three quarters of a billion dollars. 

Our sincere thanks to our clients and to our outstanding professional 
sales and support staff for helping to forge our most successful year ever.  
Quality investments, incremental profits, and creative real estate 
opportunities, are standards by  which the marketplace grows, and Gebroe-
Hammer Associates is committed to provide these to our broad-based business 
clientele.

Rosen Salesman Of The Year

Brecher, Oropeza Sales
Top $375 Million

Top Deals Of '06

Mel Gebroe, Robert Ploshnick and Ken Uranowitz  
took advantage of our 31st Anniversary celebration 
in November, to name Assistant Vice President, Eli 
Rosen, recipient of the 2006 annual Morris Hammer 
Salesperson of the Year Award.  In only his second 
year with Gebroe-Hammer Associates, Eli’s sales for 
2006 totaled $150 million representing 1,860 units.  
Named in the memory of Morris Hammer, co-
founder of G-H-A, the Award is unique in that the 
winner is elected by a secret vote of his peers and is 
emblematic of outstanding sales achievements and 
an on-going commitment to excellence. 

One of the major contributions to our record-
smashing year were the sales logged by 
Executive Vice President David Oropeza and 
Joseph Brecher, a G-H Senior VP. Apart from 
their continuing responsibilities as sales 
supervisors, this dynamic duo had combined 
sales figures for 2006 totaling $375 million 
representing 5,200 multi-family residential 
units.
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2006 ANOTHER RECORD YEAR AT GEBROE-HAMMER
Sales Through Nov. are Over 25% Ahead of Last Year’s 12-month Record

visit our website  - www.gebroehammer.com
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GEBROE-HAMMER ASSOCIATES

              2 West Northfield Road/ Livingston, NJ 07039
              973-994-4500   FAX 973-994-9752

             email: gebroehammer.com   
              Visit our website at www.gebroehammer.com
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From left, Ken Uranowitz, Mel Gebroe, Robert Ploshnick
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